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Sharpening  Time 

EVERY  morning  when  I  deseend  into  the  bowels  of  the  earth  to 
board  the  subway  train,  I  notice  a  long  line  of  subway-riders 
pushing  their  way  to  the  change  booth  to  trade  their  dimes  and  quar¬ 
ters  for  nickels  which  are  necessary  to  operate  the  automatic  turn¬ 
stiles  through  which  one  gains  access  to  the  trains. 

And  never  a  day  goes  by  that  I  do  not  wonder  why  the  Sam  Hill 
these  people,  knowing  that  they  will  need  a  nickel  for  this  purpose 
twice  a  day,  every  day,  don’t  so  regulate  their  spending  as  to  wind  up 
the  day  with  the  nickel  which  they  will  need  the  next  morning. 

Then  I  recall  that  now  and  then  I,  too,  am  caught  short  and  when¬ 
ever  I  am,  I  feel  as  foolish  as  when  I  run  out  of  gasoline. 

This  human  tendency  to  fail  to  plan  ahead  has  been  commented 
on  by  philosophically  inclined  writers  since  the  dawn  of  written 
history. 

Aesop,  in  the  fable  about  the  Boar  and  the  Fox,  illustrates  the 
thought  as  follows: 

“One  day  the  Fox  came  upon  the  Boar  in  the  woods  whilst  the  latter 
was  sharpening  his  teeth  against  a  tree. 

“  ‘What  do  you  do  that  for?’  said  the  Fox.  ‘I  see  no  occasion  for  it.' 

“  ‘Well,  I  do,’  said  the  Boar,  ‘for  when  I  come  once  to  be  set  upon 
by  an  enemy  ’twill  be  too  late  for  me  to  be  sharpening  when  I  should 
be  fighting.’  ” 

Many  a  fight  has  been  lost  because  weapons  were  didl  and  rusty, 
many  a  train  has  been  missed  because  the  nickel  wasn’t  reserved  for 
the  subway  turnstile  and  many  a  sale  has  been  lost  because  the  sales¬ 
man  was  “stumped”  by  a  question  at  the  point  of  sale. 
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FORWARD  into  MARCH 

by  F.  F.  Wright,  General  Sales  Manager 


A  BANKER  once  told  me  about  a 
man  who  came  into  his  office  one 
day  to  open  an  account.  When  the  nec¬ 
essary  forms  were  being  drawn  up  the 
banker  said,  “What’s  your  business?” 
To  which  the  prospective  customer  re¬ 
plied,  “I  have  a  bunch  of  slaves  work¬ 
ing  for  me.” 

This  occurred  many  years  after  Lin¬ 
coln  had  freed  the  slaves  and,  of 
course,  my  friend  was  considerably 
non-plussed.  “I’m  afraid  that  doesn’t 
sound  quite  legal,”  he  ventured. 

Mr.  Customer  laughed.  “I  don’t 
mean  human  slaves.  I  mean  dollars.  In 
other  words  I’m  retired.  The  dollars 
I  worked  for  are  now  working  for  me.” 

Every  UEF  salesman  has  “a  bunch 
of  slaves”  too.  Unlike  human  slaves 
they  never  grow  old.  Unlike  dollars  they 
never  present  difficult  problems.  As  each 
new  day  dawns  a  fresh  contingent  of 
them  lines  up  before  you  to  do  your 
bidding;  to  go  to  work  for  you. 

These  slaves  are  Hours.  Every  day 
two  dozen  of  them  line-up  and  salute. 


“Use  me  for  sleep,”  some  of  the  lit¬ 
tle  slaves  say. 

“Use  me  for  eating,”  others  chirp. 

“Use  me  for  work,”  others  insist. 

Every  day  a  few  of  them,  well,  one 
anyway,  says,  “Use  me  to  figure  out 
what  to  do  with  our  brothers  who  are 
coming  tomorrow.” 

This  is  the  Hour  which  is  most  in¬ 
sistent  and  which  is  most  frequently 
neglected. 

Consider,  if  you  will,  the  message 


from  Mr.  Eylar  which  appeared  on  this 
page  last  month.  He  said:  “Every 
thinking  man  realizes  that  the  happi¬ 
ness  and  prosperity  which  will  come  to 
him  during  1935  will  depend  on  his 
own  initiative  more  than  on  any  other 
single  factor.” 

Initiative  means  starting.  The  man 
who  takes  time  by  the  forelock,  who 


lines  up  his  daily  slaves  and  gives  them 
their  orders,  who  is,  in  effect,  a  real  mas¬ 
ter;  is  the  man  who  someday  before  the 
year  is  over  will  be  able  to  welcome 
his  gang  of  slaves  by  saying,  “Good 
morning.  Hours.  This  is  going  to  be 
an  easy  day  for  you.  Today  you’re 
going  to  swim,  play  golf,  play  ball  or 
tennis,  eat,  snooze,  pitch  horseshoes, 
swim  again  and,  in  general  have  an 
easy  time  of  it.  Of  course,  a  couple  of 
you  will  have  to  sit  down  and  do  a 
little  brain-work,  hut  that’ll  be  just  so 
much  fun,  too. 

“And  tomorrow  and  tomorrow  and 
tomorrow  and  tomorrow  it’s  going  to  be 
the  same.  You  can  thank  your  broth¬ 
ers  who  came  to  me  three  or  four 
months  ago  for  the  swell  time  you’re 
going  to  have.” 

Sounds  crazy,  doesn’t  it? 

But  is  it?  Look  at  your  desk-calen¬ 
dar.  Haven’t  you  written  notes  there 
about  engagements  at  certain  hours  to¬ 
day,  tomorrow,  next  week,  next  month? 
Of  course  you  have.  But  what  about 
the  blanks?  What  about  the  hours 
that  aren’t  earning  their  salt?  What 
about  the  hours  that  only  work  part- 
time?  They’re  getting  off  easy  and  like 


any  lazy  employee,  they’re  robbing  you 
just  as  surely  as  a  pick-pocket  takes 
money  out  of  your  pocket. 

The  more  I  think  about  this  “slave” 
idea  the  better  I  like  it.  Just  think! 
The  slaves  which  pop  up  every  morn¬ 
ing  and  which  so  quickly  do  their 
work,  or  put  in  their  time  depending 
on  the  kind  of  master  you  are,  and  then 
slip  away  into  the  limbo  of  forgotten 
things;  are  really  offering  to  leave 
something  behind,  a  memento  for  the 
years  to  come.  For  they  have  within 
them,  the  power  to  create  new  slaves, 
the  kind  of  slaves  the  man  referred  to 
when  he  opened  the  bank  account. 

The  potential  children  of  Hours  are 
Dollars  and  Dollars  are  slaves  that 
work  twenty-four  hours  a  day,  every 
day,  with  very  little  direction  and  with 
unflagging  interest.  Yes,  I  said  inter¬ 
est. 

The  orders  of  the  day  are  “Forward 
March.”  March  into  March  like  a  real 
general.  Line  up  your  forces,  plan 
your  attacks,  give  your  orders  and  see 
that  they  are  carried  out.  Be  a  slave- 
driver. 

Remember,  that  a  slave-driver  works 
harder  than  his  slaves.  But  when  the 
day’s  work  is  done  (when  you’ve  made 
your  quota)  there’s  a  refreshing  swim 
awaiting,  a  good  meal  to  restore  your 
energy,  a  peaceful  evening  with  a  pipe 
and  a  roomful  of  genial  companions,  a 
golden  place  at  the  end  of  the  rainbow 
— it’s  called  the  Summer  Sales  Camp. 

I’ll  be  seein’  you  there — I  hope! 


Aloha 


L.  W.  Koss  Sends  Greetings  from 
the  Paradise  of  the  Pacifie 


IN  January,  1778  one  Captain  Cook,  an 
English  navigator,  discovered  what  we 
know  as  the  Hawaiian  Islands.  He 
promptly  christened  them  the  Sandwich 
Islands  in  honor  of  his  patron,  the  Earl 
of  Sandwich.  The  latter,  at  the  time, 
was  busy  patronizing  gaming  tables  back 
in  Merrie  England.  So  busy  in  fact  that 
he  didn’t  take  time  to  go  out  for  dinner. 
He  told  the  boy  to  bring  him  a  piece  of 
meat  between  two  slices  of  bread  and 
thus,  all  unwittingly,  discovered  Amer¬ 
ica’s  most  popular  lunch.  Make  mine 
liverwurst  on  rye. 

Years  later  American  tourists  began 
visiting  the  Islands  and.  on  meeting  one 
another,  invariably  said,  “Howareyuh?” 
Finally,  the  natives  gave  up  and  called 
themselves  Hawaiians — that  being  what 


Upper  left:  Aloha  Tower  greets  all 
incoming  steamers.  ‘Aloha’  means 
almost  everything  from  ‘Greetings’ 
to  ‘Whyncha  cumup  sometime?’ 

Above:  The  Inter-Island  Building 
in  Honolulu.  The  Hawaiian  busi¬ 
ness  home  of  L.  W.  Koss,  local 
Elliott-Fisher  dealer. 

Left:  The  bay  at  Honolulu  where 
the  visitor  first  feels  the  beauty  of 
Hawaii  and  basks  in  the  welcome  of 
the  natives. 


then  wrote  a  testimonial  entitled  “How 
I  Trebled  my  Income  in  Four  Weeks.” 

But  $8.00,  a  princely  salary,  soon 
shrank  into  insignificance.  It’s  the  old 
story  of  the  man  who  sets  out  to  make 
his  first  million — never  satisfied.  A 
friend,  working  on  Duane  Street,  told 
him,  over  sandwiches  and  coffee  one 
day,  that  he  was  making  $20  per  week 
doing  the  same  work  as  Koss.  And  right 
then  was  when  the  Earl  of  Sandwich, 
who  sent  Captain  Cook  to  discover  some 
islands  in  the  Pacific,  first  got  into  young 
Koss’s  hair,  as  the  phrase  goes. 

With  chameleon-like  speed,  Koss 
changed  jobs  until  he,  too,  was  making 
$20  per. 

By  1905  he  was  regarded  as  one  of 
New  York’s  speediest  simplex  operators 


the  American  salutation  sounded  like  to 
them.  And  how  are  your  folks? 

Time  marches  on!  In  1902,  L.  W. 
Koss,  throwing  discretion  to  the  winds, 
gave  up  a  perfectly  swell  job  in  a  law 
office  at  $2.50  per  week  and  barged  into 
290  Broadway  in  New  York  to  inquire 
about  a  free  course  of  instruction  on  the 
operation  of  a  Fisher  Billing  machine. 

Miss  Carlisle,  the  instructress,  assured 
him  that  he  was  “just  the  type”  and 
after  four  weeks  of  diligent  application 
he  was  sent  out  on  his  first  job  at  $8.00 
per  week.  History  does  not  say  that  he 
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and  at  the  First  National  Business  Show 
at  the  Madison  Square  Garden  in  New 
York,  he  gave  demonstrations  of  bill  and 
entry  applications  from  call,  for  the 
Elliott  Fisher  Company  who  borrowed 
him  from  his  regular  employer. 

This  lead  to  a  permanent  position  with 
the  Elliott  Fisher  Company,  first  in  New 
York  City,  and,  as  the  years  rolled  on, 
in  Syracuse,  Pittsburgh,  Des  Moines, 
Minneapolis,  St.  Paul  and  Duluth. 

This  sounds  like  the  beginning  of  the 
westward  trek  that  ultimately  took  Koss 
to  Hawaii,  but  the  route  was  not  so  di¬ 
rect.  From  Duluth  he  was  brought  back 
to  Boston  via  Chicago,  Peoria,  South 
Bend,  Rockford  and  Indianapolis. 

A  rolling  Koss  gathers  no  stone  heavy 
enough  to  hold  him  to  one  spot.  In  the 
winter  of  1920-21,  he  took  over  the  At¬ 
lantic  District  and  stayed  with  it  until 
1923  when  a  breakdown  made  it  neces¬ 
sary  for  him  to  quit  active  business  for 
a  time. 

In  the  summer  of  1925,  Mr.  Eylar, 
essaying  the  role  of  patron  for  the  nonce, 
sent  Koss  to  Hawaii  to  discover  business. 
Like  Caesar,  or  somebody,  he  wired 
back:  V eni,  Vidi,  Vici.  But,  like  Mark 
Anthony  in  Egypt,  he  was  not  conqueror 
but  conquered.  Conquered  by  the  charm 
and  beauty  of  those  lovely  islands. 

Being  a  man  who  knows  how  to  make 
up  his  mind,  Koss  returned  to  New  York 
just  long  enough  to  sell  out  his  local 
holdings — which  at  the  time  included 
the  Brooklyn  Bridge,  Central  Park,  the 
Woolworth  Building,  the  City  Hall  and 
a  1924  model  radio  which  wasn’t  much 
good  anyway — and  on  February  20, 
1926  arrived  again  in  the  shadow  of  the 
Aloha  tower.  This  time  it  was  with  the 
determination  to  settle  down. 

When  Koss  arrived  in  Honolulu  he 
was  just  another  malihine — “stranger.” 
Now  that  he’s  a  kamaaina — “old  time 
resident”- — he  is  known  to  the  natives  as 
lima  leka  kaneohe,  which,  when  freely 
translated  into  the  vernacular,  means 
“the  slim  man  who  writes  letters.” 

And  what  letters  he  writes.  Listen  to 
this:  “Aside  from  business,  my  principal 
hobby  is  that  of  tending  to  a  large  as¬ 
sortment  of  choice  plants  and  shrubs  in 


Top:  King  Street,  Honolulu,  look¬ 
ing  north  from  Bishop  Street. 

Center:  Fort  Street,  Honolulu,  look¬ 
ing  makai — “toward  the  sea.”  Facing 
the  camera  at  the  left  is  L.  W.  Koss. 

Bottom:  Tree  ferns  form  a  shady 
nook  where  L.  W.  Koss  is  wont  to 
stroll  and  reminisce  about  other 
days  on  hotter  paths  such  as  Beacon 
Hill,  Fifth  Avenue  and  Michigan 
Boulevard. 


equivalent  for  the  English  word  ’weath¬ 
er’  despite  the  fact  that  the  climate  of 
the  Islands  covers  a  wide  range  of  tem¬ 
perature.  Here  we  may  have  the  benefit 
of  the  balmy,  languorous  weather  of  the 
semi-tropics  or  the  sharp,  invigorating 
atmosphere  of  the  snow-capped  moun¬ 
tain  ranges.  Honolulu  enjoys  a  climate 
of  eternal  spring  and  summer  weather 
with  a  mean  temperature  of  73.8°.” 

In  writing  about  business  on  the  Is¬ 
lands,  Mr.  Koss  says:  “Elliott  Fisher, 
starting  from  scratch  less  than  nine 
years  ago,  is  now  represented  by  110 
machines  of  which  84  are  Universal  ac¬ 
counting  machines  equipped  with  more 
than  600  registers.” 

So-o-OO-o-o,  we  come  to  the  end  of 
the  saga.  Strange  indeed  are  the  vaga¬ 


my  Rock  Garden  and  otherwise  patching 
up  “The  Little  Brown  Shack  in  Kaimuki 
Hawaii”  called  home. 

“The  ferny  pathway  shown  in  one  of 
these  pictures  is  the  joy  of  my  life.  For 
years  in  the  States  I’d  catch  Hell  every 
time  I  accidentally  brushed  against  a 
potted  fern  at  home.  Even  the  children 
didn’t  get  the  same  loving  care  that  was 
devoted  to  those  weeds.  But  now  I  can 
go  Tarzan  if  I  feel  like  it — climb  these 
fern  trees  and  swing  from  limb  to  limb 
and  nobody  gives  a  hoot. 

“Speaking  of  swinging  in  the  trees: 
there  is  no  truth  in  the  stories  that 
monkeys  here  take  pleasure  in  bouncing 
cocoanuts  off  your  bean  for  the  simple 
reason  that  there  are  no  monkeys. 

“Those  unfamiliar  with  the  Hawaiian 
Islands  may  be  interested  to  know  that 
there  are  eight  principal  islands  in  the 
group  of  which  Oahu,  consisting  of  the 
City  and  County  of  Honolulu,  is  the 
largest:  it  covers  about  598  square  miles. 
The  smallest  state  in  the  Union,  Dela¬ 
ware,  contains  1,248  square  miles  while 
Rhode  Island  consists  of  2,370  square 
miles.  The  other  islands  are  Hawaii, 
Maui,  Kauai,  Molokai,  Lanai,  Niihau 
and  Kahoolawe. 

“The  Hawaiian  language  contains  no 


ries  of  Fate.  If  the  Earl  of  Sandwich 
hadn’t  given  his  name  to  a  comestible 
and  his  support  to  an  explorer  where 
would  L.  W.  Koss  be  today?  Your  guess 
is  as  good  as  his,  but  wherever  it  might 
be,  the  chances  are  he  would  be  selling 
UEF  products  and  getting  a  kick  out  of 
life. 

In  a  future  issue  we  hope  to  tell  the  story  of 
Alexander  Brothers  and  the  Underwood- 
Sundstrand  business  in  the  land  of  Waikiki. 

— Editor. 
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Montreal  turned  out  en  masse  in  honor  of  Export  Manager  Lehn’s  visit.  This  picture  was  taken  before  the  banquet 
given  by  President  Seitz  of  Underwood  Elliott  Fisher  Ltd.,  at  the  Mount  Royal  Hotel. 


Exploits 


of  an  Export  Manager 

By  J.  L.  Seitz,  Associate  Editor 


FRED  LEHN  left  New  York  when  the 
thermometer  stood  at  20  and  when 
he  arrived  in  Montreal,  Quebec  it  was 
still  20  but,  in  the  intervening  miles,  it 
had  changed  to  20  below.  Br-r-r-r! 

Having  arrived  without  snowshoes  or 
skis,  it  was  necessary  for  Fred  to  go  to 
work  to  keep  warm.  His  first  remark 
was,  “So  this  is  Paris — if  it  wasn’t  so 
cold.”  His  second  was,  “Keep  me  busy, 
Joe.  I  want  to  work.” 

Without  waiting  to  get  thawed  out  he 
started  making  the  rounds  with  Eddie 
Maloney  and  in  two  days  made  23  calls 
in  the  interests  of  the  accounting  ma¬ 
chine  division.  Now  23  calls  in  two  days 
is  a  good  average  for  a  typewriter  sales¬ 
man;  but  for  an  accounting  machine 
man  it’s  almost  a  record. 

The  picture  above  was  taken  at  a  ban¬ 
quet  given  by  J.  J.  Seitz,  president  of 
Underwood  Elliott  Fisher  Ltd.  at  the 
Mt.  Royal  Hotel,  in  honor  of  Export 
Manager  Lehn’s  visit. 

Colonel  Muirhead,  Montreal  Mana¬ 
ger,  acted  as  toastmaster  of  the  banquet 
and  introduced  Mr.  Lehn  to  the  Mon¬ 
treal  “gang”  and  the  gang  to  him.  If 
Mr.  Lehn  was  pleased  at  the  size  of  the 
Montreal  UEF  organization;  the  local 
boys  were  equally  delighted  with  his 
infectious  enthusiasm  and  the  glowing 
picture  he  painted  of  the  strides  which 
the  accounting  machine  division  is 
scheduled  to  make  in  Canada  during  the 
coming  year. 

He  reminded  us  that  Underwood  en¬ 
joys  the  lion’s  share  of  the  typewriter 
business  in  Canada  and  promised  his 
help  in  putting  the  accounting  machine 
business  into  the  same  class. 


He  told  us  of  some  of  his  pleasant  and 
interesting  experiences  in  Europe  last 
summer  with  Mr.  Eylar,  and  if  we  sensed 
that  he  would  rather  have  been  with  his 
chief,  who  is  now  in  the  warm  climes  of 
South  America,  than  in  the  frozen  North 
with  us,  we  couldn’t  much  blame  him. 
But  we  feel  that  the  cold  air  of  Montreal 
lent  zip  to  his  visit  here  and  his  warming 
words  were  a  source  of  inspiration. 

Colonel  Muirhead  finally  had  to  call 
a  halt  to  the  story-telling  and  singing 
which  followed  the  after-dinner  talks 
because  we  had  to  catch  a  train. 

You  were  a  welcome  visitor,  Fred. 
Come  again.  Meanwhile,  watch  the  bill¬ 
ings  from  Canada. 


Our  Cover 

There’s  a  story  behind  the  pic¬ 
ture  which  decorates  the  front 
cover  this  month — the  story  of  the 
Underwood. 

It’s  a  good  story  to  remember  to 
tell  when  the  buying  decision  rests 
with  the  operator. 

Tell  her  that  Underwood’s  ease 
of  operation  removes  all  bodily 
strain,  that  the  week-end  will  find 
her,  not  worn  out,  but  still  full  of 
pep,  anxious  to  be  out  on  the  hills 
enjoying  winter  sports  with  never 
a  thought  of  business  except  that 
the  swish  of  her  skis  as  she  skims 
along  will  remind  her  of  the  quiet 
action  of  her  Noiseless  or  Special 
typewriter. 

Photo  of  the  Underwood  girl  by 
Underwood  and  Underwood  for 
Underwood  Elliott  Fisher. 


The  author  of  the  foregoing,  accord¬ 
ing  to  Mr.  Lehn,  modestly  omitted  to 
note  that  he,  too,  had  been  among  the 
speakers  and  that  his  talk  was  highly 
inspiring.  Mr.  Seitz  stressed,  very  effec¬ 
tively,  the  fact  that  every  man  present 
was  well-known  at  the  Toronto  head¬ 
quarters,  that  every  man’s  progress  was 
watched  with  keen  interest  and  that  each 
was  important  to  the  success  and  hap¬ 
piness  of  the  entire  UEF  Ltd.  family. 

— Editor. 

Canadian  Capers 

Saskatoon 

H.  G.  Glover,  Limited  Manager  at  this 
branch  once  made  a  trip  over  25  miles  of 
the  worst  roads  in  Saskatchewan  to  sell 
an  adding  machine  to  a  rural  com¬ 
munity. 

One  hole  in  the  road  snapped  the 
windshield  off  Glover’s  Ford  and  another 
caused  the  top  to  do  a  nose  dive. 

Arrived  at  the  Municipal  Office  (a  log 
cabin) ,  Glover  found  the  Councilmen 
listening  to  complaints  about  the  roads 
from  tax-paying  farmers.  The  Council 
was  refusing  to  spend  money  to  improve 
the  roads  and  Glover  realized  that  the 
prospects  of  a  sale  were  not  very  bright. 

When  one  of  the  farmers  asked  him 
who  he  was  and  what  he  wanted,  he  in¬ 
vited  them  to  step  outside  to  look  at  his 
car.  Like  them  he  wanted  to  lodge  a 
complaint  about  the  roads,  and  collect 
damages. 

They  sympathized  with  him  and  after 
they  had  gone  the  secretary  introduced 
Glover  to  the  other  Councilmen  and  al- 
( Continued  on  page  16) 
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Home  Office  Building  of  the  United  Mutual  Life  Insurance  Company  of  Indianapolis. 
Inserts:  left,  George  A.  Bangs,  president;  right,  W.  A.  Jenkins,  secretary-treasurer. 


United  Mutual  Unites  on  Underwood 


WITH  the  advent  of  the  Under¬ 
wood  Noiseless  Typewriter,  Lex 
A.  Cory  of  the  Indianapolis  office,  con¬ 
vinced  the  officers  of  the  United  Mutual 
Life  Insurance  Company  that  this  was 
the  machine  which  would  quietly  and 
efficiently  give  them  the  most  satisfac¬ 
tory  results.  Today  the  home  of  this 
58-year  old  company  is  using  60  Un¬ 
derwood  Noiseless  typewriters  together 
with  Ellwood  ribbons,  carbon  papers 
and  other  supplies. 

Since  its  humble  beginning  in  1877, 
the  United  Mutual  has  paid  every  le¬ 
gitimate  claim  in  full  and  immediately 
upon  maturity  and  in  a  recent  annual 
statement  it  showed  an  exceptionally 
strong  and  liquid  position.  Its  admit¬ 
ted  assets  amount  to  more  than  $27,- 
000,000  of  which  more  than  $22,000,- 
000  is  invested  in  bonds  issued  by  po¬ 
litical  subdivisions  of  the  United 
States  and  Canada.  These  securities 
are  selected  from  every  section  of  the 
North  American  continent.  Thus  a  care¬ 
ful  investment,  nationwide  in  scope,  is 
a  double  security  to  the  policy-owners 
and  insures  the  truth  of  the  United 
Mutual’s  slogan,  “Safe-Guarded  Life 
Insurance.” 

Officers  of  the  Company  are  George 
A.  Bangs,  president;  William  A.  Jen¬ 
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kins,  secretary  and  treasurer;  Edward 
A.  Horton,  St.  Thomas,  Ontario,  vice- 
president;  George  G.  McConnell,  med- 
♦ical  director;  and  S.  H.  Esarey,  gen¬ 
eral  counsel. 

The  Board  of  Directors  is  composed 
of  men  selected  for  their  special  fitness 
to  direct  the  company’s  affairs.  The 
members  of  the  Board  are  Alva  M. 
Lumpkin,  Columbia,  S.  C.,  chairman; 
William  R.  O’Neal,  Orlando,  Fla.; 
Charles  S.  Davis,  Denver,  Colo.;  Rich¬ 
ard  S.  Witte,  Milwaukee,  Wis. ;  James 
E.  Watson,  Washington,  D.  C. ;  Leslie 
E.  Crouch,  Portland,  Ore.;  Judge  John 
W.  Craig,  Greensburg,  Ind. ;  George 
A.  Bangs,  president  and  Edward  A. 
Horton,  vice-president.  The  members 
of  the  Board  have  a  combined  manage¬ 
ment  of  the  company  totaling  134 
years. 

“The  United  Mutual  could,  on  a 
moment’s  notice,  pay  from  its  liquid 
resources  all  cash  loans  and  cash  sur¬ 
render  values  on  all  outstanding  poli¬ 
cies,”  declared  President  Bangs,  in 
commenting  on  the  financial  condition 
of  the  company.  “During  its  entire 
fifty-eight  years  it  has  never  borrowed 
one  penny  from  any  individual,  com¬ 
pany  or  government.  The  actual  sur¬ 
plus  for  the  benefit  of  policy-owners 


amounts  to  eight  per  cent  of  the  total 
admitted  assets.  The  company  has 
never  reduced  its  dividends  and  is  now 
paying  old  policy-owners  a  sixteen  and 
two-thirds  percent  dividend.  This  makes 
the  net  cost  of  insurance  very  low  to 
policy  holders.  Our  policy  contracts 
are  exceedingly  fair  and  liberal  and 
our  company  bears  an  enviable  reputa¬ 
tion  for  having  met  every  obligation 
fairly  and  promptly.  The  management 
is  conservative  and  the  company  holds 
high  public  confidence.” 

The  United  Mutual  had  its  origin  as 
the  Insurance  Department  of  the 
Knights  of  Pythias,  when  it  was  cre¬ 
ated  to  meet  a  great  need  for  a  home¬ 
saving  station  operated  under  the  di¬ 
rection  of  one  of  America’s  largest  fra¬ 
ternal  societies. 

In  1930,  operating  under  a  special 
enabling  act  of  Congress,  the  company 
divorced  itself  from  the  Knights  of 
Pythias  fraternity  and  became  a  mu¬ 
tual  society,  later  operating  under  a 
charter  issued  by  the  State  of  Indiana. 
Securities  equalling  and  exceeding  the 
amount  of  its  legal  reserve  are  main¬ 
tained  under  the  compulsory  deposit 
law  of  Indiana  and  is  another  safe¬ 
guard  to  its  policy-holders. 
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Above:  Here’s  A.  V.  Porteous,  typewriter 
salesman  ot  the  London  office,  all  set  to 
deliver  40  Underwoods  in  1910  style.  Al¬ 
though  fashions  in  headgear,  clothing  and 
automobiles  have  changed,  Underwood 
salesmen  continue  to  dress  and  conduct 
themselves  in  the  gentlemanly,  dignified 
manner  which  this  picture  connotes.  Right: 

Mr.  Porteous  as  he  looks  today. 


Left:  Maison  Desoer  in  Liege,  Belgium  is  just  about  hidden  from 
sight  but  Mr.  Desoer  doesn’t  mind  since  the  view  is  obstructed 
by  104  Underwood  Standards  which  he  sold  recently  to  the 
Belgian  Railroad  on  one  order. 


During  a  revolution  in  Spain,  many  buildings  were  pillaged  and  destroyed  in  Oviedo, 
capital  of  Asturias.  The  scenes  below  show  some  of  the  damage  done  in  the  neighborhood 
of  Oaspar  Trumpy’s  Underwood  branch  office  in  that  city.  Mr.  Marzo,  the  branch  manager, 
who  is  pictured  at  the  right,  was  confined  to  the  cellar  of  his  home  for  a  week.  A  salesman 
of  the  same  branch  had  to  leave  his  home.  When  he  returned  a  week  later  he  found  that 
this  house  had  been  completely  pillaged — even  to  toothbrushes! 
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The  first  Business  Equipment  Exposition  ever  held  in  Helsingfors 
was  an  outstanding  success.  The  UEF  display  on  the  stage  in  the  ex¬ 
hibition  hall  was  ideally  situated  to  he  focal  point  of  the  3,000 
business  men  who  attended  the  “Show.” 


On  the  completion  of  its  25th  year  as 
Underwood  dealer  in  Brno,  Czechoslo¬ 
vakia,  the  firm  oi  Karel  Vagner  was 
presented  with  the  commemorative  di¬ 
ploma  pictured  above  by  Mr.  Simon 
Surmagne,  general  Underwood  repre¬ 
sentative  in  Central  Europe. 

Of  the  original  firm  of  Karel,  Jan  and 
Frantisek  Vagner,  only  the  latter  sur¬ 
vives.  II  e  is  ably  assisted  today  by  his 
son  and  Messrs.  Poici  and  Kment  and 
their  sons. 


Aktiebolaget  Systema,  Elliott-Fisher  dealer  in  Stockholm  has  installed 
53  continuous  length  form  machines,  32  ot  which  were  sold  to  Allmanna 
Svenska  Elektriska  Aktiebolaget  at  Vasteras. 

Twenty-four  of  the  machines  are  used  for  writing  Labor  Sheets  (orig¬ 
inal  and  two  carbon  copies)  and  Requisition  Sheets  (original  and  three 
carbons.)  Two  of  the  machines  are  installed  in  the  Receiving  Depart¬ 
ment  where  they  are  used  for  Reports  ot  Goods  Received  and  Goods 

Returned.  In  the  Billing  Department,  four  ma¬ 
chines  are  used  for  writing  Invoices,  Packing 
Lists,  etc.  (original  and  eight  copies). 


(left)  Miss  Alicia  Morales,  an  employee  of  the 
Puerto  Rican  government  is  shown  typing  on  a 
machine  which  left  the  Hartford  works  in  1923. 
This  machine  has  been  used  for  the  correspon¬ 
dence  of  the  following  Governors  of  Puerto 
Rico:  Horace  M.  Towner,  Theodore  Roosevelt, 
James  R.  Beverly,  Robert  H.  Gore  and  Blanton 
Winship. 

During  its  service  for  the  Puerto  Rican  Gov¬ 
ernment  this  machine  has  been  used  to  transcribe 
the  dictation  of  Presidents  Hoover,  Roosevelt 
and  Mrs.  F.  D.  Roosevelt,  during  their  visits  to 
La  Fortaleza. 
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Some  months  ago  Sol  Broad  of 
the  Atlanta  Branch  suggested  that 
we  tell  the  story  behind  the  many 
materials  that  go  into  the  manu¬ 
facture  of  our  products.  Prob¬ 
ably  no  man  in  the  organization 
is  better  fitted  to  tell  this  story 
than  the  author  of  this  interest¬ 
ing  article.  We  give  you  Dr. 
Woodward. — Editor. 


Photos  from 
Nesmith 


Open-cut  iron  mine. 


Loading  the  ore-carrier. 


TO  many,  a  typewriter  or  accounting 
machine  appears  to  be  constructed 
of  a  few  castings  and  steel  parts.  On 
the  contrary  it  is  composed  of  a  great 
many  metals  and  non-metallic  mate¬ 
rials.  Naturally  the  iron  castings  and 
steel  stampings  do  predominate  but  in 
addition  we  find  parts  made  of  stain¬ 
less  steel,  aluminum,  brass,  bronze, 
nickel  silver,  magnesium,  platinum, 
lead,  zinc,  tin,  rubber,  bakelite,  cellu¬ 
loid,  paper,  wood  and  textiles  to  men¬ 
tion  the  more  important  items.  In  ad¬ 
dition,  finishing  operations  require  va¬ 
rious  grades  of  enamels,  japans  and 
lacquers  and  electroplated  coatings  of 
chromium,  nickel,  copper  and  cadmium. 

Automobile  manufacturers  lay  con¬ 
siderable  stress  in  their  advertising  on 
the  superior  materials  used  in  the  man¬ 
ufacture  of  their  cars.  The  rapid  ad¬ 
vances  in  metallurgy  during  the  last 
twenty-five  years  and  the  introduction 
of  stronger,  lighter  and  cheaper  mate¬ 
rials  have  been  two  of  the  largest  fac¬ 
tors  in  the  development  of  the  automo¬ 
bile  and  placing  it  within  the  reach  of 
large  masses  of  buyers.  Conversely  the 
automotive  industry  has  been  a  stimu¬ 
lus  to  further  advance  metallurgical  re¬ 
search  and  other  industries  have  ben¬ 
efited. 

Today  all  Underwood  Elliott  Fisher 
products  are  constructed  of  the  best 
materials  that  can  be  found  for  the 
purpose,  all  selected  with  great  care 
and  processed  by  exact  methods.  With 


equal  propriety  we  can  make  claims 
similar  to  our  automotive  friends  in  de¬ 
scribing  the  materials  used  in  our 
product. 

Since  iron  and  steel  play  such  im¬ 
portant  parts  it  is  well  that  these  should 
be  given  first  consideration.  Both  cast 
iron  and  steel  are  produced  from  pig 
iron  which  in  turn  is  derived  from  iron 
ore. 

Iron  first  used  in  4000  B.C. 

Iron  is  one  of  the  oldest  metals 
known  to  man  and  one  of  the  most  ver¬ 
satile.  Normally  we  think  of  iron  as 
one  of  the  heavy  metals,  yet  it  may  be 
rolled  so  thin  that  a  sheet  the  size  of 
this  page  would  weigh  less  than  the  pa¬ 
per  on  which  these  words  are  printed. 

In  the  British  Museum  is  a  piece  of 
iron  taken  from  the  Pyramid  of  Gizeh, 
believed  to  date  from  about  4000  B.C. 

In  India,  the  famous  iron  pillar  at 
Kutub,  near  Delhi,  standing  twenty-two 
feet  above  the  ground  and  weighing 
about  six  tons,  dates  from  400  B.C. 
This  pillar  was  made  by  welding  disks 
of  metal  together,  indicating  a  remark¬ 
able  degree  of  skill  on  the  part  of  those 
early  iron  workers. 

With  the  establishment  of  the  Roman 
Empire,  iron  became  used  generally  all 
over  civilized  Europe.  During  those 
many  centuries  since  its  first  use,  all 
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iron  was  “wrought”  by  hand  but  about 
1350  A.D.  a  German  scientist  discovered 
the  possibilities  of  fusing  iron  with 
other  elements  to  make  castings. 

Other  scientists  discovered  the  medi¬ 
cinal  properties  of  this  base  metal  and, 
as  a  result,  “beef,  iron  and  wine”  has 
been  long  regarded  as  a  constitution- 
builder. 

The  iron  ores  used  in  this  country  are 
primarily  a  combination  of  iron  and 
oxygen,  and  although  found  in  many 
parts  of  the  country,  are  obtained  prin¬ 
cipally  from  the  Lake  Superior  region 
and  from  a  belt  extending  from  New 
York  State  to  Alabama  because  of  the 
accessibility  of  these  localities  to  places 
where  the  needed  fuel  may  be  obtained. 
By  far  the  larger  quantity  is  mined  in 
the  Lake  Superior  region  where  it  is 
dug  out  of  surface  pits  by  huge  shovels 
and  then  transported  by  boat  through 
the  Great  Lakes  to  the  smelting  cen¬ 
ters. 

The  fuel  used  for  smelting  is  coke 
which  is  obtained  principally  in 
Pennsylvania,  Ohio  and  Indiana  by  dis¬ 
tilling  off  the  volatile  substances  from 
bituminous  coal.  Metallurgical  coke  is 
similar  to  that  used  as  a  household 
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fuel  but  must  be  of  the  highest  quality: 
strong,  porous  and  of  uniform  size. 

Many  towns  in  Pennsylvania  depend 
for  their  livelihood  on  the  coke  industry 
and  it  is  not  uncommon  to  see  miles  of 
coke  ovens,  burning  continuously, 
throwing  their  warm,  red  glow  against 
the  black  night  sky. 

The  importance  of  limestone 

Another  requirement  in  smelting  the 
iron  is  a  “flux”  for  which  limestone  is 
generally  used.  This  is  found  in  many 
parts  of  the  country  but  large  deposits 
are  located  in  Pennsylvania  and  New 
York. 

Essentially  the  smelting  operation  is 
one  of  reducing  the  iron  oxide  to  iron. 
The  carbon  of  the  coke  combines  with 
the  oxygen  of  the  ore  to  form  gases 
(carbon  monoxide  and  dioxide)  which 
are  recovered  and  used  as  fuel.  Part 
of  the  carbon  also  is  retained  in  the 
final  pig  iron.  The  flux  carries  away 
the  unwanted  impurities  in  the  form  of 
slag. 

The  blast  furnaces  for  smelting  are 
huge  vertical  retorts  lined  with  refrac- 


Carrying  the  ore 
across  the  Great  Lakes. 
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“Hot  iron”  train  carrying  molten 
iron  from  the  blast  furnaces  to 
the  molds. 


Pil  es  of  ore  alongside 
the  blast  furnaces. 


tory  material  and  may  be  as  much  as 
100  feet  high  and  25  feet  in  diameter. 
The  ore,  coke,  and  limestone  are 
charged  in  at  the  top  and  hot  air  is 
blown  in  near  the  bottom,  producing 
an  intense  heat  by  the  combustion  of 
the  coke.  At  regular  intervals  the  mol¬ 
ten  pig  iron  which  is  produced  is  run 
off  at  the  bottom  as  is  also  the  slag.  The 
iron  may  be  cast  into  sand  or  iron 
molds  in  the  familiar  “pig”  shape  or, 
as  in  some  cases,  may  be  transferred  in 
the  molten  condition  for  further  refine¬ 
ment  into  steel.  Pig  iron  contains  about 
3.00%  to  4.50%  carbon  together  with 
other  alloying  elements  and  must  be 
further  treated  before  it  can  be  utilized 
for  cast  iron  or  steel  as  will  be  dis¬ 
cussed  in  future  articles. 

The  whole  operation  is  a  continuous 
process  and  once  a  blast  furnace  is 
“blown  in”  it  continues  in  operation  for 
months  at  a  time. 

It  may  seem  a  far  cry  from  the  dirt 


The  molten  ore  is  poured 
into  molds. 

of  the  mines  and  the  heat  of  the  blast 
furnaces  to  the  clean  and  shiny  type¬ 
writer  but  such  are  the  beginnings  of 
an  Underwood.  In  our  next  installment 
we  will  discuss  what  happens  when  hu¬ 
man  minds  and  hands  go  to  work  on 
this  substance  called  iron. 

Pouring  ore  inside  a  steel  mill. 
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Through  the  medium  of  the  S.  F. 
SHRINER  published  by  the  Islam 
Shrine  Luncheon  Club,  the  Shrine  of 
which  District  Manager  Coffman  is  Il¬ 
lustrious  Potentate,  there  are  10,000 
men  in  this  city  who  have  been  remind¬ 
ed  that  the  names  Coffman  and  Under¬ 
wood  are  synonymous  along  the  Pacific 
Coast.— Associate  Editor  Stein. 

Seattle 

From  the  Tacoma  TIMES  we  reprint 
the  following: 

Once  upon  a  time  the  dainty  fingers 
of  blond  stenographers  danced  merrily 
upon  their  keys,  clicking  out  “Dear 
Sirs”  and  “Yours  very  trulys”  hour 
after  hour. 
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Now  they  lie  cold  and  rusting  at  the 
bottom  of  Commencement  Bay. 

Twenty  or  50  or  100  years  from  now, 
some  dredging  foreman  will  hoist  out  a 
load  of  Tacoma  harbor  muck  and  be 
caused  to  exclaim: 

“What  the  .  .  .  What  have  we  here?” 

And  all  it  will  be,  when  it  is  dug 
out  and  washed  off  will  be  a  mere  type¬ 
writer  of  the  old  days  of  the  “thirsty 
’20’s.” 

OLD  TINKLING  MILL 

If  a  bard  of  long  ago  could  write  a 
song  about  a  common  old  oak  bucket 
that  hung  in  the  well,  why  can  t  a 
limes  reporter  twitter  off  something 
about  “the  old  tinkling  type  mill  that 
splashed  in  the  bay?” 

Leo  Barton,  manager  of  the  Under¬ 
wood  Elliott  Fisher  Co.  here  cast  him¬ 
self  in  the  role  of  the  “first  murderer,” 
when  execution  time  drew  nigh.  He 
loaded  his  car  with  condemned  type¬ 
writers  whose  lives  of  usefulness  had 
run  their  course. 

THROWN  OFF  PIER 

“Oops!”  he  exclaimed  as  he  dropped 
one  on  the  brick  pavement  of  Court  A, 


Peter  B.  Kyne  signs  up  for  another  new  Underwood  to  add  to  his  collection. 
Mr.  Kyne’s  stories  of  the  west  are  old  favorites  with  UEF  readers  as  is  his  book 
“The  Go-Getter”,  copies  of  which  were  presented  to  UEF  All-Star  salesmen  a 
few  years  ago.  Mr.  Kyne  is  a  tliree-finger  typist  of  the  Columbus  School 
“discover  and  land” — but  very  speedy  withal. 

Mr.  Kyne  is  shown  handing  the  Yu-Hoo  pen  to  J.  H.  Young,  salesman.  The 
third  gentleman  present  would  be  J.  C.  Young,  ’Frisco  branch  manager  and 
rightful  owner  of  the  Yu-Hoo  pen. 
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crashing  spare  parts  in  every  direction. 
Another  one  sailed  10  feet  through  the 
air  to  smash  in  beside  the  first.  Finally 
loaded,  there  were  typing  machines  that 
a  few  years  ago  cost  around  $1,000  but 
five  minutes  later  sunk  swiftly  to  the 
bottom  of  the  bay. 

“We  have  to  destroy  them,  absolutely, 
so  they  won’t  get  back  on  the  market  as 
rebuilt  machines,”  Barton  said.  “We 
allowed  money  on  them  as  trade-ins  but 
they  aren’t  worth  rebuilding  and  would 
only  clutter  up  things  if  left  where  they 
could  be  salvaged.  We  cut  the  serial 
numbers  off  them  and  sent  those  back 
to  the  factory.  The  bay  gets  the  rest. 

Once  tickled  by  girls  may  they  now 
rest  in  peace — or  in  pieces. 

Clipped  and  sent  in  by  Branch 
Manager  Fink. 


Boise 

D.  W.  Wiggen,  serviceman,  has  as¬ 
sumed  the  greatest  responsibility  of  his 
life  in  the  form  of  a  bride:  Miss  Jerry 
Martin  of  the  Boise  Trust  Company; 
now  Mrs.  D.  W.  Wiggen  of  the  UEF 
family,  by  marriage. 

• 

H.  L.  Baker,  recently  affiliated  with 
our  office  in  the  portable  division,  ex¬ 
pects  to  concentrate  his  activities  on  the 
portable  in  the  elementary  schools.  He 
is  building  a  foundation  for  his  work 
that  will  unquestionably  establish  new 
records  for  the  Underwood  portable  in 
Idaho. 

The  sub-branch  at  Pocatello  is  now 
located  at  343  W.  Lewis  Street. 


Our  hats  are  off  to  C.  V.  Emerson, 
salesman  of  less  than  three  months  ex¬ 
perience,  who  turned  in  122.3  per  cent 
of  quota  for  December. 

• 

R.  L.  Yriberry,  whose  name  was  omit¬ 
ted  from  a  previous  report,  is  the  new 
cashier  of  the  Boise  branch. 

• 

T.  M.  Fisher,  Jr.,  cashed  in  three 
times  on  this  business  for  the  final  quar¬ 
ter  of  1934.  In  addition  to  his  larger 
commission  checks  he  received  one  of 
President  Wagoner’s  Reward  of  Merit 
checks  and  Branch  Manager  Salisbury  s 
prize  for  having  the  highest  percentage 
of  quota  for  this  branch. 


Believe  it  or  not  the  Boise  associate 
editor  won  the  office  golf  trophy  in  the 
annual  handicap  tournament.  Laugh 
that  off,  you  fellows  in  Portland. — Asso¬ 
ciate  Editor  Salisbury. 
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Spokane  banqueteers:  Standing,  left  to  right:  Branch  Manager  LaTorres,  J.  F. 
Smith,  Mrs.  LaTorres,  C.  E.  Brynildson,  Mrs.  Keil,  H.  A.  Wood,  Miss  Groome, 
A.  Keil.  Seated,  left  to  right:  Mrs.  Brynildson,  W.  R.  Cox,  Mrs.  Eveland,  H.  L. 
Foust,  K.  Wyrkman,  Mrs.  Edmunds,  E.  Alilstedt,  H.  Edmunds,  Mrs.  Alilstedt, 
Mrs.  Wood,  E.  A.  Gilbertson,  service  foreman,  Mrs.  Cox  and  W.  C.  Eveland. 
The  only  missing  members  were  Mr.  and  Mrs.  E.  B.  Parkinson  who  were  de¬ 
tained  by  a  new  arrival  at  their  house. 


San  Diego 

Jim  Hoyt,  branch  manager,  proxied 
for  President  Wagoner  as  host  at  a  din¬ 
ner-party  at  Agua  Caliente.  Mr.  Wagon¬ 
er’s  Reward  of  Merit  check  supplied  the 
fuel  and  Jim  applied  the  match  which 
made  the  party  a  burning  success. 

The  complete  staffs  of  the  San  Diego 
and  El  Centro  offices,  their  wives  and/or 
husbands,  convened  at  the  Agua  Caliente 
Gold  Bar  for  cocktails  and  then  sat 
down  at  the  beautifully  decorated  table 
in  the  Salon  de  Fiesta  Then  it  was  that 
Jim  Hoyt’s  talents  as  host  became  really 
appreciated. 

The  dinner,  complete  with  a  selection 
of  wines  and  ending  in  toasts  from  every¬ 
body  to  everybody  in  Moet  et  Chandon 
champagne,  was  a  complete  success. 
The  palates  of  the  gourmets  were  tickled 
and  the  internal  arrangements  of  the 
gourmands  (Quick,  Watson,  the  diction¬ 
ary!)  were  taxed  to  capacity. — Associ¬ 
ate  Editor  Voorheis. 

Los  Angeles 

“Thrills!  Thrills!  Thrills  galore," 
writes  Estelle  M.  Adler,  who  won  the 
International  Championship  in  her  class 
in  1922. 

“Have  received 
and  been  using  the 
Underwood  Spe¬ 
cial  constantly 
and  words  abso¬ 
lutely  fail  me  in 
being  able  to  ex¬ 
press  my  delight 
and  pleasure  in 
using  this  new 
Underwood  type¬ 
writer.  It’s  a  wow 
—  another  scoop 
for  Underwood.  More  power  to  them. 

“This  new  typewriter  is  superb;  its 
performance  is  to  be  talked  about,  and 

FEBRUARY 


Estelle  Adler 


the  new  Champion  Keyboard  is  just  in 
a  class  by  itself ;  it  affords  smoother 
performance  and  an  easier  touch  in  typ¬ 
ing.  I’m  enjoying  my  work  so  much 
better  now  and  really  look  forward  to 
coming  to  work  mornings  to  start  the 
day  off  right  with  Underwood. 

“Here’s  to  Underwood,  may  it  reign 
supreme  always.” 

The  foregoing  is  quoted  from  a  letter 
received  by  Lee  Messenger  of  this  office. 
— Branch  Manager  Johnson. 


Nashville 

E.  S.  Dooley,  sub-branch  manager  at 
Chattanooga,  called  on  a  customer  with 
an  idea  of  selling  him  a  new  machine. 
The  president  of  the  company,  to  whom 
Dooley  talked,  was  not  interested  in  a 
new  machine  but  asked  to  have  his  old 
machine  overhauled. 

Dooley  sent  him  a  Special  on  exam¬ 
ination  and  the  following  day,  mailed 
an  estimate  on  overhauling  his  old 
machine. 

Two  days  later  he  called  on  the  com¬ 
pany  only  to  learn  that  the  president 
was  out  of  town  but  was  expected  back 
late  that  afternoon. 

The  next  day,  Dooley  received  a  tele¬ 
phone  call  from  the  firm’s  bookkeeper 
asking  him  to  send  in  an  invoice  for  the 
Special. 

The  president  had  been  so  impressed 
by  the  appearance  of  some  letters  writ¬ 
ten  on  the  new  machine  that  he  decided 
to  buy. 

So  what?  Just  this:  when  a  salesman 
has  a  good  product  the  battle  is  half 


over  when  he  gives  the  prospect  a  chance 
to  use  the  product  in  his  own  office. — 
Associate  Editor  Pittman. 

Valdosta 

“Last  week  a  policeman  brought  in 
a  negro  cn  1  prit  charged  with  stealing 
a  typewriter.  He  loudly  protested  his 
innocence,  declaring  he  didn't  even 
know  what  a  typewriter  looked  like.  So 
they  showed  him  the  machine  he  had 
carried  under  his  arm  when  arrested. 

“Lawsy,”  he  exclaimed.  “Is  that  a 
typewriter?  I  sho'  thought  I  had  stole 
me  a  cash-register.” 


A.  L.  Fowler 


Rome 

Branch  Manager 
Vance  of  Atlanta 
announces  the  ap 
pointment  of  A.  L 
Fowler  as  sales 
agent  at  Rome 
Mr.  Fowler  is  do 
ing  an  excellent 
job  having  sold 
more  than  100% 
of  his  quota  dur¬ 
ing  his  first  month 


as  UEF  representative. 


Oklahoma  City 

The  following  poem  appeared  in  a  re¬ 
cent  issue  of  ITIO  published  by  the  In¬ 
dian  Territory  Illuminating  Oil  Co., 
Bartlesville,  Oklahoma: 


THE  SONG  OF  THE  SUNDSTRAND 

( ilickety-clack,  clickety-clack 

Full  down  my  handle  and  let  it  fly  back. 

Dimes  and  dollars,  dollars  and  dimes, 

Over  and  over,  a  million  times. 

Put  in  a  black  and  take  out  a  red, 

You  don’t  have  to  figure  a  thing  in  your 
head. 

Just  pidl  down  my  handle  and  let  it  fly  back, 
Clickety-clack,  clickety-clack. 
Clickety-clack,  clickety-clack, 

Add  and  subtract,  add  and  subtract, 
Barrels  and  dollars,  gross  and  net, 

If  the  totals  don’t  balance,  your  figures  are 


Clickety-clack,  clickety-clack, 

Feed  me  figures,  red  or  black, 

I  will  digest  them  in  proper  shape, 

And  write  them  down  on  a  piece  of  tape. 
Clickety-clack,  clickety-clack, 

Never  was  known  to  jump  the  track. 

I’m  faster  than  the  greyhound  breed, 

Put  on  a  motor  and  I’ll  show  some  speed. 


Clickety-clack,  clickety-clack, 

Forward  and  back,  forward  and  back, 

I'm  a  thing  of  steel,  though  1  seem  alive, 

An  adding  machine  in  a  bookkeeping  dive. 

L.  L.  Hinton. 


Houston 


B.  M.  Boysen,  L.  A.  Carter  and  R.  A. 
Shinn  were  thinking  of  a  trip  to  New 
England  when  they  went  after  the  busi¬ 
ness  of  the  Houston  Independent  School 
District.  The  result  was  that  they  se¬ 
cured  an  order  for  244  Underwood  Spe¬ 
cials,  replacing  old  Underwoods  and 
four  competitive  makes. 
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Then  Shinn  went  out  alone  and  sold 
nine  new  Specials  to  the  Great  Southern 
Life  Insurance  Company.  Houston  is 
determined  that  Dishart  of  El  Paso  shall 
not  be  the  only  Texas  Steer  at  the  sum¬ 
mer  sales-camp. 

In  the  face  of  competitive  tests  Under¬ 
wood  won  out  100%  with  the  typists  of 
the  San  Antonio  Drug  Company.  Result : 
an  order  for  nine  Specials. 


F.  C.  Hall  H.  C.  Hart 


In  January,  adding  machine  Salesmen 
Hart  and  Hurst  licked  their  quotas  and 
are  busy  now  bettering  this  record  for 
February. 

In  the  accounting  machine  division, 
Salesmen  Hall  and  Swinford  are  making 
orders  grow  where  only  cactus  bloomed 
formerly.  Hall  recently  pulled  down  a 
nice  order  for  an  Underwood  3-14  and 
has  several  RED  HOTs  pending.  Swin¬ 
ford  has  just  turned  in  an  order  for  a 
Sundstrand  79310  to  replace  a  competi¬ 
tive  machine  on  Ledger,  Statement  and 
Proof,  making  Ledger  and  Statement, 
both  originals  with  Balance  on  right  side 
of  the  Ledger  sheet.  This  customer  wit¬ 
nessed  a  demonstration  set  up  for  his 
work  in  our  office  and  the  order  resulted 
from  the  demonstration. 

• 

With  business  in  every  division  pick¬ 
ing  up  from  week  to  week  the  Service 
Department  has  been  putting  in  a  cou¬ 
ple  of  nights  a  week  in  its  efforts  to  make 
prompt  deliveries  of  all  sales.  More 
news  next  month.  —  Associate  Editor 
Cook. 

Atlanta 

A.  L.  Fowler^  newly-appointed  agent 
at  Rome,  Georgia,  recently  wrote  to 
Charlie  Crawford  of  the  Atlanta  office 
on  the  subject — “What  Makes  the  Whirl¬ 
wind  Whirl.” 

The  story  behind  the  letter  concerns 
the  days  when  Fowler  was  learning  the 
art  of  selling  Underwoods  and  Charlie 
Crawford  was  his  teacher.  One  day 
Charlie  asked  his  neophyte,  “What 
makes  the  whirlwind  whirl?” 

“I  remember,”  writes  Fowler,  “that 

you  laughed  in  fiendish  glee,  as  your 
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leering  countenance  showed  disgust 
and  contempt  at  my  inability  to  handle 
such  a  question  that  you  evidently  con¬ 
sidered  simple. 

“I  silently  swore  revenge.  I  swore 
to  find  out  the  cause  of  the  whirlwind’s 
whirl  even  though  I  had  to  delve  into 
history  from  the  Dark  Ages  to  the  very 
present.  No  man  can  propound  such  a 
question  to  me  and  laugh  in  ghoulish 
glee  at  my  ignorance.  No,  sir!  I  have 
found  out  the  answer  and  you  may  just 
steel  yourself  to  the  trying  ordeal,  for 
you  must  take  it  on  the  chin. 

“The  answer  to  that  momentous  ques¬ 
tion  is:  Charlie  Crawford’s  coat-tails 
Happing  in  the  breeze  at  a  terrific  rate, 
churning  the  wind  to  a  whirl  when  he 
gets  lined  out  on  a  40-typewriter  deal.” 

The  40  machines  were  sold  to  the 
City  Board  of  Education. — Branch  Man¬ 
ager  Vance. 


Memphis 


0.  B.  Williamson 

Chattanooga 

To  W.  D.  M. 
Simmons  came  a 
letter  from  the  Ed¬ 
mondson  School  of 
Business  in  Chat¬ 
tanooga  from 
which  we  quote 
the  following: 


V.  R.  Russell  Here  are  pictures 

of  the  boys  from 
this  branch  who 
won  Reward  of 
Merit  checks.  Sor¬ 
ry  we  didn’t  get 
the  pictures  to  you 
in  time  for  the  last 
issue.  - —  Associate 
Editor  Cooper. 


R.  P.  Rice 


“I  wish  you  L.  J.  Quinn 

could  walk  into 

our  Typewriting  Department  and  see 
the  pleased  expression  on  the  faces  of 
our  students,  caused  by  the  use  of  our 
new  Underwoods.  They  are  very  enthu¬ 
siastic  and  happy.  We  are  certainly 
proud  of  them  and  they  have  already 
increased  the  efficiency  of  our  work,  and 
are  almost  as  silent  as  a  noiseless.” 


Mr.  Edmondson  was,  of  course,  writ¬ 
ing  about  the  new  Underwood  Special. 


Rome 

Getting  back  to  A.  L.  Fowler:  One 
day  he  received  a  letter  which  read: 
“We  are  interested  in  your  Underwood 
Sundstrand  machine  for  adding,  sub¬ 
tracting,  multiplying  and  making  state¬ 
ments. 

“Please  quote  us  and  if  possible  send 
one  up  on  trial.” 

Fowler,  thinking  that  the  letter  was 
worded  like  a  Sundstrand  advertisement, 
asked  the  customer  how  he  had  heard 
of  the  machine.  Whereupon  the  custo¬ 
mer  produced  an  Underwood  Sund¬ 
strand  blotter. 

After  all,  our  blotters  are  intended  to 
get  business.  Are  you  passing  them 
around,  mailing  them  out  and  getting 
them  into  the  hands  of  potential  custo¬ 
mers? 

Columbus 

Only  two  sales- 
agents  cashed  in 
on  President  Wag¬ 
oner’s  Reward  of 
Merit  check  con¬ 
test.  They  were  H. 

C.  Stewart  of  Co¬ 
lumbus,  Ga.,  and 
H.  A.  Tippins  of 
Savannah,  Ga. 

Branch  Manager 
Vance  of  Atlanta, 
in  whose  territory  both  of  these  agents 
are  located,  feels  justly  proud  of  their 
accomplishments. 

New  Orleans 

Pictured  here  is  L.  C.  Reuning,  the 
other  half  of  the  pair  of  All-Star  Club 
members  from  this  office.  L.  P.  Bahan, 
sub-branch  manager  at  Baton  Rouge  be¬ 
ing  the  other  “other  half.” 


L.  C.  Reuning 
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Cincinnati 

A  customer  of  long  standing  writes 
to  say: 

“Inclosed  please  find  my  check  for 
S 105  in  payment  of  one  Underwood 
Standard  Typewriter  as  per  the  inclosed 
bill. 

“This  office  has  used  the  Underwood 
typewriter  for  25  years  and  same  has 
always  been  satisfactory,  and  this  new 
machine  looks  very  good  to  me.  With 
my  best  regards,  I  am 

Very  truly  yours, 

L.  B.  Reakirt.” 

Youngstown 

E.  E.  Harkins  has  been  added  to  our 
sales  staff  in  the  typewriter  division  and 
W.  P.  Frye  is  a  new  salesman  in  the 
adding  machine  division. 

• 

Business  has  been  increasing  in  a  very 
definite  way  due  to  the  improved  condi¬ 
tion  of  the  steel  industry,  upon  which 
other  businesses  in  Mahoning  Valley 
necessarily  depend.  —  Associate  Editor 
Boulivare. 


St.  Louis 


Branch  Manager  Marschel  is  the 
proud  grandfather  of  a  bouncing  baby 
boy  born  to  his  daughter  Jeannette 
(Mrs.  George  Hess). 

• 

George  Wibracht,  typewriter  sales¬ 
man,  made  his  first  sale  of  an  Under¬ 
wood  Special  to  Meyer  Blanke  Co.,  man¬ 
ufacturers  of  dairy  equipment.  He  dem¬ 
onstrated  the  machine  to  Miss  Florence 
W.  Schramm,  head  stenographer  who 
said,  “This  certainly  is  a  fine  machine 


and  I  think  the  action,  quietness  and 
carriage  return  are  wonderful.” 

When  Wibracht  conveyed  this  infor¬ 
mation  to  Carl  Meyer,  office  manager, 
he  found  that  the  operators  had  already 
made  the  sale  for  him,  because  Mr. 
Meyer  immediately  placed  an  order  for 
an  additional  machine. 

• 

C.  L.  Finnegan,  sub-branch  manager, 
Jefferson  City,  invested  his  Reward  of 
Merit  check  in  Happiness,  Preferred, 
by  persuading  a  certain  lady  to  change 
her  name  to  Mrs.  F.  Our  only  hope  is 
that  the  new  Mrs.  F.  will  permit  her 
husband  to  maintain  his  after-hours  con¬ 
tacts  with  influential  politicians  at  the 
State  Capital. 

— Associate  Editor  Schmerge. 


Des  Moines 


When  he  isn’t  shooting  trouble,  H.  J. 
Seavers,  Elliott-Fisher  mechanic  of 
this  branch,  is  shooting  pheasants. 


Minneapolis 

Recent  additions  to  our  sales  organi¬ 
zation  here  are  E.  W.  Anderson,  R.  S. 
Brown,  T.  W.  Dunlop  and  F.  W.  Hickey 
in  the  accounting  machine  division;  G. 
D.  Ward  and  F.  W.  Street  in  the  adding 
machine  division  and  Richard  Mee  and 
T.  J.  Murray  in  the  typewriter  division. 
■ — Associate  Editor  Baker. 

Kansas  City 

Robert  J.  Hilton  is  the  newest  arrival 
in  the  UEF  family  here.  He  was  born 
to  Mr.  and  Mrs.  E.  J.  (assistant  man¬ 
ager)  Hilton  on  December  1,  1934. — 
Associate  Editor  Conklin. 


The  Akron  office 
installed  a  very  at¬ 
tractive  Christmas 
window  display  re¬ 
plete  with  chim¬ 
neys,  Santa  Clauses, 
snow  and  “ideal 
gifts.” 


The  St.  Joseph,  Mo.  staff.  Left  to  right: 
T.  H.  Baird,  R.  Pringle,  H.  Tennyson, 
E.  Burton  and  Miss  Er-r-r — I  didn't 
get  the  name. 


Providence 

Fred  Morrison  star  salesman  of  this 
office,  wound  up  a  busy  day  of  demon¬ 
strating  the  new  Underwood  Special  by 
depositing  the  machine  on  the  desk  of 
the  office  manager  of  the  Title  Guaran¬ 
tee  Company,  a  strong  competitive  ac¬ 
count.  After  a  careful  demonstration 
before  the  entire  office  personnel,  the 
Office  Manager  decided  to  try  his  hand 
at  cushioned  typing. 

He  sat  down  at  the  machine  with  an 
unlighted  cigarette  in  his  mouth  and 
after  typing  a  few  lines  scratched  a 
match  on  the  “crackle-finish”  side  of 
the  machine.  He  was  so  pleased  that 
Freddie  had  a  machine  equipped  with  a 
match-scratcher,  which  he  interpreted 
as  a  convenience  for  male  typists,  that 
he  signed  the  order. 

• 

Joe  “Cardinal”  Hayes  is  the  proud 
grandad  of  a  nine  pound  boy.  The  “Car¬ 
dinal”  assures  us  that  he  is  instructing 
the  youngster  in  the  art  of  selling  UEF 
products. — Associate  Editor  Murphy. 

Boston 

Salesman  Frank  J.  Simpson  has  lined 
up  the  executive  offices  of  the  new  Gov¬ 
ernor  of  Massachusetts,  the  Hon.  James 
M.  Curley  with  the  proper  equipment: 
three  new  Underwood  Noiseless  type¬ 
writers. — Associate  Editor  Prentice. 

Portland 

Another  convert  to  the  ranks  of  Per¬ 
sistency  is  A.  N.  Kitchen  who  worked 
on  the  Chevrolet  Motor  Company  here 
for  a  year.  Finally  he  secured  the  Office 
Manager’s  consent  to  place  an  Under¬ 
wood  on  trial.  At  the  same  time  three 
competitors  were  invited  to  place  new 
machines  on  the  same  basis.  Every  girl 
in  the  office  was  allowed  to  give  each 
machine  a  trial  and  when  the  roll  was 
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Hartford  elects.  Officers  and  Committee  Heads  oi  the  UEf  Social  Club  and 
Athletic  Committee,  Hartford  Works.  Left  to  right:  C.  E.  Braun,  Oolf;  W.  R. 
Elliott,  Vice-president;  F.  Kelp,  Bowling;  G.  Malata,  Bowling;  A.  A.  Pucci, 
Tennis;  H.  Sheckley,  Basketball;  G.  W.  Campbell,  Works  Manager;  E.  G. 
Pitkin,  Baseball,  Bowling  Chairman;  C.  A.  Allen,  President;  G.  H.  Varney, 
House  Chairman;  W.  C.  Goodale,  Assistant  Works  Manager;  A.  W.  Beyer, 
Director;  A.  B.  Hollister,  Entertainment  Chairman;  H.  Maiully,  Golf;  C. 
Hollm,  Athletic  Chairman;  C.  Burns,  Secretary;  N.  P.  Graves,  Director;  W. 
H.  Dunham,  Basketball;  C.  B.  Clark,  Treasurer. 


called  Kitchen  secured  an  order  for  five 
Underwoods  replacing  competitive  ma¬ 
chines.  # 

Dean  R.  Duren  has  joined  the  Port¬ 
land  sales  force  in  the  adding  machine 
division.  # 

The  service  men  of  Portland  have 
been  running  a  maintenance  service  sales 
contest.  To  date  W.  J.  Gillian  of  the 
accounting  and  adding  machine  division 
is  in  the  lead  having  sold  seven  con¬ 
tracts  in  two  weeks  covering  two  EF 
writing  machines,  two  EF  accounting 
machines,  one  Underwood  fanfold  ma¬ 
chine  and  two  Sundstrands. 

• 

T.  E.  Sutton,  service  man  at  Bangor, 
comes  to  work  on  snowshoes  these  days. 

A.  C.  Nelson,  formerly  of  Bridgeport, 
is  a  new  member  of  the  Portland  sales 
force  in  the  typewriter  and  adding  ma¬ 
chine  division. — Associate  Editor  Don¬ 
ovan. 


Philadelphia 

The  route  of  the  annual  Mummers’ 
Parade  led  past  the  UEF  office  here, 
making  it  a  focal  point  for  the  eyes  of 
thousands  of  watchers.  “Little  grains  of 
water,  little  grains  of  sand.  .  .  .”  You 
know.  # 

And  speaking  of  parades,  here’s  a  lit¬ 
tle  poem  written  by  Beatrice  Bayer,  a 


student  of  the  South  Philadelphia  High 
School  which  contains  a  timely  bit  of 
advice  r 

WATCH  YOURSELF  GO  BY 

Just  stand  aside  and  watch  yourself  go 

by- 

Think  of  yourself  as  “he”  instead  of 
“I”. 

Note  closely — as  in  other  men  you’d 
note — 

The  bag-kneed  trousers  and  the  seedy 
coat. 

Pick  Haws;  find  fault;  forget  the  man 
is  you, 

And  strive  to  make  your  estimate 
ring  true. 

Confront  yourself  and  look  “You"  in 
the  eye, 

Then  stand  aside  and  watch  yourself 
go  by. 

— Associate  Editor  Clark. 


L.  H.  Hilliard,  Supply  division,  Philadel¬ 
phia,  who  won  a  Reward  of  Merit  check. 


Blaine  Rawdon,  branch  manager, 
writes  to  let  us  know  that  there  was  a 
battery  of  46  Underwoods  in  the  Western 
Union  headquarters  at  Flemington,  N. 
J.  for  the  use  of  reporters  covering  the 
Hauptmann  trial;  and  that  Walter  Win- 
chell,  the  famous  reporter  who  broad¬ 
cast  trial  news  from  a  Trenton  Hotel, 
prepared  his  copy  on  an  Underwood 
Noiseless  provided  by  our  Trenton  sub¬ 
branch. 

Charlotte 

Thomas  W.  O’Neal,  a  salesman  of 
wide  experience  in  the  accounting  ma¬ 
chine  field,  has  joined  the  UEF  family 
here. — Associate  Editor  McDowell. 


New  York 

Salesman  Werner  of  the  accounting 
machine  division  recently  sold  an  Elli¬ 
ott  Fisher  machine  under  the  condition, 
stipulated  by  the  customer,  that  Mr. 
Werner  himself  supervise  the  assem¬ 
bling  of  the  machine  at  the  factory.  So, 
on  the  trip  to  the  works,  reported  in  the 
January  issue  of  the  NEWS,  George 
mixed  business  and  pleasure  by  actu¬ 
ally  supervising  minute  adjustments  of 
the  crossfooter  action,  filing  down  tab 
stops,  etc. 

His  supervision  was  such  a  pleasant 
experience  that  George  is  hoping  for 
more  orders  which  will  call  for  over¬ 
night  trips  to  the  works. — Associate  Ed¬ 
itor  Tirabassi. 

One  Saturday  morning,  R.  H.  John¬ 
ston,  sales  supervisor,  brought  his  five- 
year  old  son  into  the  office  and  allowed 
the  boy  to  operate  a  Sundstrand.  After 
each  operation  the  boy  would  stop  and 
look  all  around  the  machine  and  under¬ 
neath  the  stand  on  which  it  was  mounted. 

After  the  sixth  operation,  Papa  John¬ 
ston  asked  his  son  what  he  was  looking 
for.  The  answer  (shades  of  the  slot- 
machine  era!)  was,  “Daddy,  where  does 
the  money  come  out?” — Associate  Edi¬ 
tor  Peters. 

Dan  Cupid  paid  a  visit  to  the  Comp¬ 
troller’s  Dept,  and  as  a  result  Dorothy 
E.  Miller,  formerly  of  Harrisburg,  Pa., 
has  changed  her  name  to  Mrs.  Rolland 
W.  Kennedy. 

As  a  parting  gift  her  fellow-workers 
presented  her  with  a  set  of  dishes  for 
her  new  home  in  Brooklyn. — Associate 
Editor  Gilmore. 
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Typist’s  First  Thought.  When 
a  fire  broke  out  in  a  factory 
in  Camden  Town  (England, 
not  New  Jersey),  Miss  Hoby, 
a  typist,  seized  the  cash-box 
and  her  Underwood  and  car¬ 
ried  them  to  safety. — Associ¬ 
ate  Editor  Trefzger. 

Keystone  Vietu 


Overseas  News 


New  Associate  Editors 

Beginning  with  this  issue,  the  UEF 
NEWS  takes  on  a  distinctly  internation¬ 
al  flavor.  Through  the  activity  of  Export 
Manager  Lehn  there  are  now  20  associ¬ 
ate  editors  located  at  strategic  points 
throughout  Europe.  Names  of  the  new 
associate  editors,  who  will  welcome  con¬ 
tributions  from  all  members  of  the  UEF 
organization  in  their  respective  territo¬ 
ries,  are  included  in  the  list  on  page  16. 

Swansea 

To  New  York  via  Cardiff  and  London 
comes  a  letter  from  Narberth  addressed 
to  the  sub-branch  at  Swansea  reading 
as  follows: 

“I  am  in  receipt  of  yours  of  the  9th 
inst.,  and  observe  that  your  Mr.  Hop¬ 
kins  will  he  in  this  district  next  week, 
but  I  really  hope  that  you  will  not  place 
your  Mr.  Hopkins  at  such  an  inconven¬ 
ience  by  calling  to  see  me,  as  1  can 
assure  you  that  1  happened  to  come 
across  your  card  in  an  office  so  that, 
by  filling  up  and  posting  to  you,  1  would 
be  able  to  have  a  catalogue.  Well,  I 
thought  I  could  have  a  catalogue  as 
much  as  anyone  else,  because  in  such 
a  small  place  as  Narberth  where  we 
have  nowhere  to  go  at  night  it  is  always 
interesting  to  have  something  to  read. 
Trusting  that  you  will  give  Mr.  Hop¬ 
kins  instructions  not  to  call,  because, 
once  again,  I  say  it  will  he  nothing  but 
a  waste  of  time  on  his  part  because  no 
doubt  by  the  time  he  wastes  with  me  he 
would  be  able  to  do  some  good  business 
elsewhere.” 


Madrid 

Out  of  108  entrants  in  a  recent  civil 
service  examination  held  here,  100  of 
them  used  Underwood  typewriters. 
Ninety  entrants  brought  their  own  ma¬ 
chines  with  them  and  the  remaining  ten 
were  loaned  by  us.  It  can  thus  be  seen 
by  what  a  great  majority  the  Underwood 
held  preference. 

Spanish  stenographers  certainly  know 
what’s  what.  Riding  down  in  a  lift  one 
day  with  Mr.  Jose  Sirvent,  branch  man¬ 
ager,  we  “butted  in”  on  the  conversation 
of  some  girls  to  ask  what  machines  they 
used. 


Man  of  Parts 
No.  2.  Cushion  Feet 


Without  a  moment’s  hesitation,  one 
of  them  piped  up:  “Oh,  Underwood,  of 
course.  That’s  the  best  machine  there 
is!”  Considering  that  they  didn’t  know 
who  we  were  and  that  there  are  scores 
of  offices  in  the  building,  we  felt  that 
this  testimony  was  quite  a  feather  in 
our  cap. — Associate  Editor  Stoecklin. 

Stockholm 

On  January  25,  1935  Hadar  Schmidt 
celebrated  his  Golden  and  Silver  Anni¬ 
versaries. 

In  honor  of  the  event  the  UEF  organ¬ 
ization  at  Basel  issued  an  announcement 
reading  as  follows: 

“January  25,  1910,  twenty-five  years 
ago,  the  genial  Mr.  Hadar  Schmidt  cel¬ 
ebrated  his  silver  birthday  anniversary 
and  on  the  same  day  he  established  his 
business  house  of  Hadar  Schmidt  A /B 
in  Stockholm. 

“When  the  Sundstrand  Adding  Ma¬ 
chine  was  put  on  the  market,  Mr. 
Schmidt  visualized  its  future  possibili¬ 
ties  and  he  became  the  pioneer  Sund¬ 
strand  Dealer  in  Europe.  Through  his 
personality,  enthusiasm  and  splendid 
organization,  the  Sundstrand  machines 
were  widely  distributed  and  became 
well  known  throughout  the  Scandina¬ 
vian  Countries.  Mr.  Schmidt  has  been 
successful  not  only  with  the  Sundstrand 
but  also  as  our  Underwood  dealer. 

“Today  we  heartily  congratulate  Mr. 
Schmidt  on  his  double  anniversary  and 
we  wish  him  many  more  such  happy 
celebrations. 

SKAL!” 

Liege 

While  the  Reward  of  Merit  Contest 
was  underway  in  America,  Maison  De- 
soer  of  Belgium  conducted  a  Sales  Con¬ 
test  among  its  dealers  and  sub-dealers. 

Cash  prizes  ranged  from  250  francs 
to  1000  francs  (the  franc  is  currently 
quoted  at  231/4c) 
for  the  top  five 
salesmen  and  one 
of  1000  francs 
for  the  leading 
sub-dealer.  There 
were  general 
prizes  covering 
all  the  lines  han¬ 
dled  by  Maison 
Desoer  and  a  spe¬ 
cial  prize  in  every 
line. 

The  Under¬ 
wood  prize  was 
won  by  F.  Mou- 
zon,  salesman,  Brussels  Branch  with 
166.9%  of  quota.  Other  high  scorers 
were  E.  Geuskens,  Brussels,  140.2% ; 
H.  Delhougne,  Liege,  122% ;  M.  Breul- 
heid,  Liege,  110.7% ;  H.  Pousseur, 
Liege,  105.6%.  Mr.  Breulheid  was  on 
top  in  the  general  contest  with  114.7% 
for  all  lines  together. — Associate  Editor 
LePas. 


F.  Mouzon 
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Canadian  Capers 

( Continued  from  page  4) 

lowed  him  to  tell  his  sales  story. 

When  the  vote  was  taken,  Glover  was 
surprised  to  learn  that  the  Council  had 
decided  to  buy  the  machine. 

He  still  wonders  what  would  have 
happened  to  him  had  any  of  the  indig¬ 
nant  farmers  returned  to  see  the  secre¬ 
tary  making  out  a  check  for  $250  for  an 
adding  machine. 

Toronto 

To  Bill  O’Reilly,  head  of  the  Supply 
Division  here,  we  are  indebted  for  the 
following: 

ETHICS:  A  RIGHT  IDEA 
When  we  separate  the  word  “BUSI¬ 
NESS”  into  its  component  letters — B- 
U-S-I-N-E-S-S — we  find  that  “U”  and 
“I”  are  in  it.  In  fact,  if  “U”  and  “I” 
were  not  in  “BUSINESS”  it  would  not 
be  “BUSINESS”.  Therefore,  if  “B-U- 
S-I-N-E-S-S”  is  to  remain  “BUSINESS”, 
we  must  keep  “U”  and  “I”  in  it. 

Furthermore,  we  discover  that  “U” 
comes  before  “I”  and  that  the  “I”  is 
silent— it  is  to  be  seen  and  not  heard. 
We  realize,  too,  that  “U”  has  the  sound 
of  “I”,  which  indicates  that  it  is  an 
amalgamation  of  the  interests  of  “U” 
and  “I”,  and  when  they  are  properly 
amalgamated,  BUSINESS  becomes  har¬ 
monious  and  altogether  profitable. 

— Associate  Editor  Seitz. 


Erratum 

Whenever  a  mistake  creeps  into  print 
the  editor  tries  to  fix  it  up  by  tucking  a 
little  notice  into  the  next  issue  headed 
“Erratum”. 

Last  month  the  Sales  Standings  on 
the  inside  back  cover  of  the  UEF  NEWS 
listed  the  Boston  Typewriter  division  in 
64th  place.  This,  as  pointed  out  by 
Branch  Manager  Prentice,  was  a  mis¬ 
take. 

With  profound  apologies  and  with  not 
a  little  satisfaction  (for  Boston  is  prac¬ 
tically  “home”  to  us)  we  wish  to  state 
that  Boston  (T)  should  have  been  listed 
in  39th  place.  This  means  that,  begin¬ 
ning  with  Springfield,  the  rest  of  you 
boys  will  all  have  to  step  down  a  notch. 

Brain  Teaser 

The  answer  to  last  month’s  Brain 
Teaser  is,  “fifteen  apples,”  according  to 
Mildred  Nelson  of  the  Supply  Division 
at  342  Madison  Avenue.  Is  that  the  an¬ 
swer  you  got?  Figure  it  out. 

This  month’s  B.  T.  concerns  a  subject 
with  which  some  of  you  may  be  ac¬ 
quainted,  I  hope.  It  is  money. 

Get  out  your  paper,  pencil  and  stop¬ 
watch — thirty  seconds  time  limit.  Sup¬ 
pose  you  were  asked  to  make  up  $63  in 
bills,  using  only  six  bills  in  all  and  with¬ 
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out  using  any  one-dollar  bills.  How 
would  you  do  it?  Remember — only  thir¬ 
ty  seconds — no  snitchin’  .  Answer  next 
month. 


Bowling  JSews—G.  0. 

Defeats  Bridgeport 

To  the  clatter  of  falling  pins  and  the 
jangling  of  telephone  bells,  the  New 
York  bowlers  took  the  Bridgeport  team 
over  the  jumps  on  Monday,  Feb.  18th 
in  a  telephonic  match.  The  final  score 
was  2650  to  2612. 

High  man  for  the  winners  was  Tom 
Hughes  who  rolled  564.  Bridgeport’s 
high-score  man  was  E.  Johnson  with  a 
total  pin-fall  of  558. 

Line-ups  were  as  follows: 


NEW  YORK 

W.  Clarke 
J.  White 
W.  Lippert 
T.  Hughes 
W.  Miller 


BRIDGEPORT 

D.  MacDonald 
0.  Johnson 

E.  Johnson 
J.  Earley 
J.  Hoffman 

S.  Bamford  (Alt.) 


New  York’s  G.  0.  team  is  now  holder 
of  the  pneumatic  rubber  bowling  trophy 
pictured  here  which  was  donated  by  the 


Bridgeport  team  through  its  Captain, 
Jack  Hoffman,  who  doesn’t  like  matches 
by  wire,  anyhow! 

The  New  York  team  will  turn  over 
this  valuable  trophy,  suitably  engrossed, 
to  any  UEF  bowling  team  which  has  the 
temerity  to  challenge  the  “Champs”  and 
the  skill  to  defeat  them. 

Surely  there  must  be  a  team  some¬ 
where  that  can  beat  this  seemingly  in¬ 
vincible  aggregation.  Come  on,  some¬ 
body,  hurl  a  challenge  at  Walt  Lippert, 
342  Madison  Avenue. 


Associate  Editors 

Atlantic  District 

Albany,  T.  J.  McMahon;  Buffalo, 
Jack  Tench;  Hartford,  K.  A.  Flan¬ 
ders;  New  Haven,  R.  A.  Howard: 
Providence,  R.  L.  Murphy  and  H. 
W.  Wennik;  Rochester,  Charlotte 
Smith;  Springfield,  R.  E.  Ward; 
Syracuse,  F.  M.  Quirk;  Boston,  C.  H. 
Prentice  and  H.  T.  McBrien ;  Port¬ 
land,  P.  S.  Donovan. 

New  York  District 

New  York,  G.  A.  Meinecke,  A.  H. 
Peters  and  A.  Tirabassi;  Comptrol¬ 
ler’s  Dept.,  J.  H.  Gilmore;  Treas¬ 
urer’s  Dept.,  W.  V.  G.  Riblet;  New¬ 
ark,  W.  R.  Phillips. 

Eastern  District 

Allentown,  J.  A.  Downs;  Balti¬ 
more,  H.  L.  Disney;  Charlotte,  W. 

R.  McDowell;  Harrisburg,  H.  B. 
Taylor;  Philadelphia,  W.  F.  Clark: 
Richmond,  Ogarita  G.  Myers;  Scran¬ 
ton,  L.  E.  Decker;  Washington,  H. 
H.  R.  Helwig  and  J.  V.  Brownell. 
Central  District 

Akron,  G.  R.  Windsor;  Cincin¬ 
nati,  A.  E.  Zugelter;  Cleveland, 
A.  J.  McNellan;  Columbus,  Mrs. 
Mary  Turner;  Detroit,  0.  0.  Fair; 
Grand  Rapids,  H.  W.  Reynolds ; 

I  ouisville,  Harry  Hitt;  Pittsburgh, 
L.  L.  Peach;  Toledo,  J.  R.  Gardiner; 
Youngstown,  C.  T.  Boulware. 

W estern  District 

Chicago,  F.  C.  Snow;  Davenport, 
F.  M.  Anglim;  Des  Moines,  E.  M. 
Whitaker;  Green  Bay,  C.  B.  Bretzke; 
Indianapolis,  Marion  Darr;  Milwau¬ 
kee,  C.  M.  Murphy;  Minneapolis,  S. 

S.  Baker;  Omaha,  Marion  Dennis;  Pe¬ 
oria,  A.  Y.  Longenecker;  Rockford, 
C.  R.  Oehler;  South  Bend,  W.  A.  Ha- 
zelton;  St.  Louis,  Miss  M.  Schmerge; 
Kansas  City,  D.  E.  Conklin. 

Pacific  District 

Boise,  A.  J.  Salisbury;  Butte,  W. 
Crist;  Den|er,  A.  D.  Brown;  El 
Paso,  E.  W.  La  Tourette;  Fresno,  L. 
A.  Weitz;  Los  Angeles,  W.  J.  Diet- 
rick;  Phoenix,  G.  G.  Russell;  Port¬ 
land,  F.  G.  Aff;  Sacramento,  A.  G. 
Walsh ;  Salt  Lake  City,  Berenice 
Daley;  San  Diego,  J.  J.  Voorheis; 
San  Francisco,  Selma  Stein;  Seattle, 
Aurelia  Lonseth;  Spokane,  R.  C.  La 
Torres. 

Southern  District 
Atlanta,  Ellen  Cook;  Birming¬ 
ham,  W.  H.  Blaney;  Dallas,  N.  W. 
McCormick;  Houston,  0.  H.  Cook; 
Jacksonville,  J.  E.  Neahr;  Memphis, 
Sam  Cooper;  Nashville,  J.  A.  Pitt¬ 
man;  New  Orleans,  J.  L.  Videau; 
Oklahoma  City,  M.  A.  Babcock. 
Export  Service 

F.  D.  Lehn.  George  Bender. 

Foreign 

Austria,  K.  Weiss;  Austria  and 
Balkans,  S.  Surmagne;  Belgium,  J. 
EePas;  Bulgaria,  E.  Warthanesian ; 
Canada,  J.  L.  Seitz;  Czechoslovakia, 
K.  Tuebner;  Cyprus,  Miss  A.  Mar- 
coullides;  Denmark,  A.  Laursen,  and 
P.  Mogelvang;  Estonia,  K.  Rosen¬ 
berg;  France,  L.  Grandjean;  Ger¬ 
many,  A.  Lorant;  Hungary,  Dr.  P. 
Kovacs;  Italy,  Dr.  G.  G.  Roseo;  Nor¬ 
way,  D.  Bentzen;  Poland,  H.  Diering; 
Spain  (Barcelona),  E.  Truniger; 
(Madrid),  A.  Stoecklin;  Sweden,  B. 
Henning;  Switzerland,  A.  Reinle. 


UEF  NEWS 
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O/  JIMMY  BROWNELL  AROSE 
f  AT  CRACK  OF  DAWN 

TO  PLOUGH  THE  oat 
FIELDS  ON  HIS  FATHERS 
FARM  IN  PENNSYLVANIA, 


LATERjMISTER  JAMES 
TAUGHT  THE  THREE 

(count  'em)  fKs  IN 

OR-K-REGON.  ■  ->3 
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BRANCH  MANAGER  WASHI  N^TON/AA)  |^ND  HE 
TALE  "FROM  PLOUGH  EOT  TO  PRESlDENT'Yj^  ALTHO 
YET  HE’S  JUST  A  COUPLE  OF  STONE  jJM 
THROWS  FROM  THE  WHITE 


IN  THE  PHIL!  PPINES 
SEN  OR  BROWNELL 
WENT  TO  6 ED  AT  CRACK 
OF  DAWN  AFTER  TEACHING 
THE  SENORITAS  OF 
MANILA  THE  FAMOUS 


NOW  THAT  HIS  TAME  AND  WILD 
OATS  PATS  ARE.  OVER, 

BROWNIE  ARISES  EARLY  J0^ 
AND  WORKS  LATE. 

PLOUGHING  THE  FERTILE  ■'  |||'|l||jl| 
FIELDS  O  F  WASH  I  NCiTON,  D(C,  if? 
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do  you  suppose 


if  we’re  three  days  late 
with  our  statements  ? 


antique  accounting  had  been  in  force 
for  years.  Statements  never  made  the  mail 
bags  on  the  First.  Collections  had  dropped 
to  the  danger  point.  Interest  losses  due  to 
delayed  payments  had  been  piling  up.  Every 
phase  of  the  accounting  routine  was  behind 
schedule.  Then  the  Executive  V.P.  took  the 
situation  in  hand  and  installed  Underwood 
Elliott  Fisher  Accounting  Machines. 

Thousands  of  busy  executives  will  tell  you 
how  Underwood  Elliott  Fisher  Machine  Ac¬ 
counting  speeds  statements  into  the  mails... 
how  it  keeps  books  in  a  state  of  perpetual 
balance ...  supplies  figure -facts  while  they 
are  facts  and  before  they’ve  had  a  chance  to 
become  history. 

Underwood  Elliott  Fisher  Accounting 
Machines  are  made  in  three  distinct  types, 
with  a  wide  variety  of  models  in  each.  They 
make  it  possible  for  an  Underwood  Elliott 
Fisher  Representative  to  recommend  the 
type  that  fits  your  business.  It  is  never  neces¬ 
sary  for  him  to  attempt  to  fit  a  business  to 
a  machine. 

Why  not  allow  him  to  call  and,  without 
obligation,  give  you  full  information  con¬ 


cerning  Underwood  Elliott  Fisher  Machine 
Accounting?  Just  mail  the  coupon.  Every 
Underwood  Elliott  Fisher  Accounting 
Machine  is  backed  by  nation-wide,  company- 
owned  service  facilities. 


Accounting  Machine  Division 
UNDERWOOD  ELLIOTT  FISHER  COMPANY 
Accounting  Machines.  .  .Typewriters .  . .  Adding  Machines 
Carbon  Paper,  Ribbons  and  other  Supplies 
342  MADISON  AVENUE,  NEW  YORK,  N.  Y. 
Sales  and  Service  Everywhere 


Elliott  Fisher  Model —  Underwood  Elliott  Fisher  Accounting  Machine. 
One  big  store  using  this  machine  gets  20,000  statements  into  the  mails 
monthly  the  night  before  the  First .  .  .  every  statement  showing  pay¬ 
ments  made  up  to  noon  of  the  last  day. 


Underwood 
Elliott  Fisher 

ACCOUNTING  MACHINES 


Accounting  Machine  Division,  Underwood  Elliott  Fisher  Company 
342  Madison  Avenue,  New  York,  N.Y. 

Please  have  Representative  call  and,  without  obli¬ 
gation  to  me,  supply  full  information  concerning 
Underwood  Elliott  Fisher  Machine  Accounting. 

Name - — — - 

Address _ T  2-25-35 


UNDERWOOD  ELLIOTT  FISHER  SPEEDS  THE  WORLD’S  BUSINESS 


This  advertisement  appears  in  the  Fehruury  '25th  issue  of  TIME. 


Printed  in  U.S. 


